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Affordable kitchen & bath products
and helpful tools for trade pros

ith multifami-

ly construc-

tion projects

reaching as
high as $700 per square
foot this year, effective
cost planning is essential
for any build. Identifying
affordable, yet functional
products and services
across kitchen and bath
spaces is an effective way
for contractors to reduce
excess spending.

Other factors to consid-
er when developing a
multifamily build are
high-quality materials and
reliable warranty pro-
grams. See below for help-
ful tips and solutions con-
tractors and professionals
alike can take into action
when embarking on a
new project.

QUALITY AND
DURABILITY

Selecting quality materi-
als will set up contractors
for success in their next
project. Quality can dic-
tate overall durability,
longevity and in general,
less maintenance. Lower
quality materials can de-
preciate at a faster pace
and oftentimes require
more repairs. Decreasing
duplicative spending
over a material’s life will
ultimately create savings
that can be leveraged
elsewhere.

A cost-effective material
contractors often rely on
for construction projects is
stainless steel. This mate-
rial is highly valued for its
strength and durability,
corrosion resistance, mini-
mal maintenance and
aesthetic appeal, making it
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A seamless way to incorporate ceramics in multifamily projects is in fixtures within the
bathroom. Ceramic valves are almost leak-proof and rarely need repairs, whereas ball
valves are more prone to leakage and the ball itself might need to be replaced over

time.

a reliable choice for com-
mercial-type projects. In
multifamily units, stain-
less steel could be used for
interior design and aes-
thetic features like in
railings and handrails,
elevator doors and cabins,
and even fixtures.
Ceramics are another
highly durable material
often used in construction
due to their reliable prop-
erties. This is a refractory
material, meaning it’s
strong enough to with-
stand high pressures and
most chemical com-
pounds, hence why they’re
commonly used in places
where materials need to
retain their integrity, like
in the bathroom. Ceramics
are great in the bath be-

cause they have a low
coefficient of thermal
expansion, meaning they
don’t expand or contract
much with temperature
changes. This makes them
stable and reduces the risk
of cracking in these types
of environments.

A seamless way to in-
corporate ceramics in
multifamily projects is in
fixtures within the bath-
room. Ceramic valves are
almost leak-proof and
rarely need repairs,
whereas ball valves are
more prone to leakage and
the ball itself might need
to be replaced over time.
Brands like Peerless Fau-
cet do a great job at of-
fering high-quality, cost-
efficient bath fixtures that

not only look good but are
incredibly functional. The
brand offers ceramic
valves across all fixtures,
so no matter what con-
tractors choose, they’re
always guaranteed quality
and durability.

RELIABLE WARRANTY
AND INCENTIVE
PROGRAMS

When beginning a new
project, contractors should
ensure the products they
select have reliable war-
ranties that will repair or
replace (free of charge)
parts if ever defective.
Reliable warranty pro-
grams are essential in
construction projects like
multifamily because they
provide a safeguard for

financial investment
against potential defects
or failures in products and
materials, while also en-
hancing trust between
suppliers, builders and
clients. In fact, many man-
ufacturers also offer ex-
tended warranty terms
and have local representa-
tives available who can
intervene on your behalf
in case of any issues,
which in turn, can prevent
project delays.

In addition, in many
states, there are programs
and cost-efficient incen-
tives available to multifa-
mily professionals through
tax breaks or direct fund-
ing. Building developers
may be able to access
things like new energy
efficient home credits,
commercial building de-
ductions and low-income
community bonus credit
programs.

Professionals can find
available programs and
incentives like these in
their state by visiting
www.energystar.gov/
homesavings or www.dsi-
reusa.org (Database of
State Incentives for Re-
newables and Efficiency).

EASE OF INSTALLATION
AND FUNCTIONALITY
With labor accounting
for 40-50% of construc-
tion project costs, it’s
crucial for contractors to
purchase products that are
easy to install and main-
tain. Easy-to-install prod-
ucts save time, allowing
projects to stay on sched-
ule and within budget,
while simplifying the work
for laborers, potentially
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reducing the need for
specialized skills. Products
that are easy to maintain
also enhance the long-
term value of the project
by lowering maintenance
costs and reducing down-
time for repairs, ensuring
the structure remains
functional and durable
with minimal disruptions
over its lifespan.

Peerless designs user-
friendly products that
make installation a breeze
while also allowing for
flexibility. For example, in
the bath, the Multichoice
Universal Valve offers the
ability to update shower
fixtures without altering
the plumbing behind the
wall. It also pairs with all
shower trims across the
Delta Faucet Company
portfolio if updating them
is ever desired.

PUTTING IT INTO
ACTION

Cost planning is a crit-
ical component for a suc-
cessful multifamily pro-
ject. Trade professionals
can select high-quality
materials to create savings
not only for contractors
but for future homeown-
ers. Additionally, identify-
ing plumbing that’s easy
to install and modify will
future-proof the build and
allow tenants the ability to
renovate or swap fixtures
as they’d like. Contractors
should also ensure that
the brands they are selec-
ting are backed with ex-
tensive warranties to pro-
tect their investment and
the livelihoods of those
who will be living in the
finished units. Profession-
als should give these cost-
effective products and
services a gander for their
next tasks; cross-reference
plans and you’re sure to
identify savings for your
next multifamily or com-
mercial project.
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